Maid for
Each Other

Spring has sprung and so have all the
dust bunnies in your home. Now it's time
to bring in the professionals for a clean
sweep. Whether you need a professional
to come in and do a one-time, big clean or
you are looking for a more regular solution
to household dust and dirt, it's important to
find a reputable service provider and to
communicate your needs and
expectations up front.

Asking friends or neighbors for
cleaning-service recommendations is
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Buying or selling a home can seem like an overwhelming task. But the right REALTOR® can

make the process easier - and more profitable. . . window rep|acement
A Certified Residential Specialist (CRS), with years of experience and success, will help you :

make smart decisions in a fast-paced, complex and competitive market. (793 percent). For more
To receive the CRS Designation, REALTORS® must demonstrate outstanding professional & . .
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Work with the top four percent of REALTORS® in the nation! Contact a CRS today.

PN 4:{ Do you know someone who is thinking about buying or selling a home?
) ’U‘ This newsletter is for informational purposes only and should not be substituted for legal or financial advice.
. C If you are currently working with another real estate agent or broker, it is not a solicitation for business.
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